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Few ‘significant’ industrial real estate deals on horizon

By Maricvy Bownes

Long-term brokers in Miami-
Dade’s mdustrial market say
several factors have converged
toslow sales, and though imven-
tory will probably grow they
expect few large-scale iransac-
floms S0,

Setting mnker value 15 one
challemge. While appraisals
haven'tyet been a problem, said
Ed Redlich, a vice president at
ComBeal, within a few maonths
appraised walues are going o
drop.

“Appraisers look at pricing
for a year back,” he said. “Bmee
prices peaked about six months
ago, we may see another [0
200%% drop this year.”

Even on deals under negotia-
tiom right now, he said, buyers’
expectations are changing rap-
wdly.

“When property owners gel
an offer,” Mr. Redlich said,
“they need to expeditiously ne-
gotiate i, because 161 takes two
to three weeks (o get back to
that proposal, the seller may
will say, “that was our proposal
three weeks ago, but it's not
our effer anyvmore, '™

Greg Zeifman, o senior asso-
ciate in the Miami office of
Marcus & Millichap, said sell-
ers are not reahistic in their pric-
ing.

“T see listings priced more
than twice what an investor
wonlld pay,” he said. “The fact
i5. most businesses are not do-
ing so well today, but sellers
want to believe that business
owners are still ouf there want-
ing to buy assets, which is very
rare,”

Some companies will be
forced to sell, said Mike 5il-
ver, first vice president at CB
Richard Ellis. “Weexpect sev-
eral large properties of more
than 100,000 square feet will
be placed on the market seon,™
le said, “But doe to cost con-
tainment 1 majer corparitions,
we don't see many significant
industrial tramsactions going
forward for the first half of
200

That's partly because maost
of the larger industrial real es-
tate investment trusts, or REITS,
that in the past have been buy-
ers are essentially out of the
market due to financing 1ssues,
Mir. Silver said.

“Most of the institutions are
pretry stromg,” Mr, Feifman
said, “but they are not in the
market te sell or to by, They
are in paralysis mode.

“They can’t get the funding
they used to get and are not as
bullish on the market, so they
are in @ holding pattemn, operat-
ing their properties and retain-
img their tenants. They are pretty
imich on the sidelines as far as
the industrial market 15 con-
cemed and will be for another
VL,

Private cquity players locally
and nationally are buying dis-
tressed assers such as indus-
trial condos, he said. “Most of
these buyers are bottom feed-
ers.”

Mr. Zeifiman said he's heard
that as lenders take back dis-
tressed propertics, they are call-
g private eguity firms and

DIRECT: 786.433.2379
MAW  :305.591.2044 EXT, 112
FAX  r305.591.9704
E-MAIL : sradlich@oonvaal.oom

4

ANAMIL WCORPORATED

CoMMEACLAL BLLL [STATE BECAVIEES

Edward J. Redlich, SI0OR cCim
Vice President

(CIM

Fach Cifica it \ndenanoantly Ovned and Opavaiad

8725 N.W. 18th. Terrace + Suife 105 » Miami = Florida 33172

doing all-cash deals, “bur that

is happening under the radar

sereen.”

But for users who can put
money in, financing is avail-
able, Mr. Redhch said.

“Inwvestors have to put larger

amounts down. Investment
properties have to have a cap
rate of 8%-10%. It can't be
based ona progection of fulure
property values,” he said. “Us-
ers can benefit by that more
than imvestors. And while some
users are in indusiries that are
not doing well, some logistics
and distribution, import-ex-
port, and food and beverage
companies are so far doing
fime.”

Community banks and some
other lenders are financing sales,
M, Bedhich sand, “but they will
take a hard look at the credit.
and they want yvour bank ac-
count as well as doing your
financing.”

I they're going to make a
loan, 1t wall be for a main-
corridor, type-A. property,”
Mr. Zeifman said. “They re not
Iiming up to finance a multi-
tenant facility with mom-and-
peps on month-te-month
leases, It's very rare that a
lender would want to lend on
class O assels,

“Most product m Miami-
Dade services small, entrepre-
neurial businesses on short-
term leases — tenanis with no
credit. These are not bankable
deals,™

Cash or seller financing will
be the ideal ways o accomplish
g sale i the coming months,
Mr, Silver said.

“Though sales prices may
not be what they were a years
ago,” he sand, *a lot of oppor-

‘Since prices peukm"
about six months ago,
we pray sec another
10%-20% drop this
year.

Ed Redlich

Most rl,lrp-!'lri'l:
instilutions are prelly
shrong, but J'.Irill.‘_!j are ol
in the market to sell or
fo '!rwyl-

Greg Leilman

tunities will be created due o
current market situations, and
there will be seme deals
made.”™



